
REGIONAL SALES MANAGER RADIATION ONCOLOGY- UK/ IRELAND 

WHAT TO EXPECT 

We are searching for a talented and innovative sales professional with a passion to achieve defined 
targets and ensure the profitability of the region. As Regional Sales Manager you will be responsible 
for the region of the UK & Ireland and will pursue sales & business development opportunities 
together with our strategic partners and our existing customers. In a market where Brainlab is well 
established, the role includes the development of shared sales strategies and techniques as well as 
leading important projects. As our new team member , you will maintain and develop a professional, 
innovative and sympathy driven image of Brainlab in front of customers, partners and competitors. 

Training will take place at our headquarters in Munich (Germany) and on-the-job joining experienced 
colleagues in their daily duties. This position will be Home Office based, in the UK. 

Your responsibilities will include:   

 Communicate continuously with customers, leads, and strategic partners and develop a 

creative 12-36 month strategy in alignment with Brainlab corporate Strategy  

 Define and control quantitative and qualitative targets for all personnel within the region and 

generate strategies to meet defined targets - Attend major medical shows to establish 

relationships with new customers and deepen relationships with existing customers 

 Develop and maintain a close relationship with accounts of strategic importance 

 Keep team members and partners motivated  

 Assess requirements for employee development, plan necessary trainings for personnel and 

ensure appropriate certification 

 Maintain and further develop a professional, innovative and sympathy driven image with 

customers and employees leading by example in living the Brainlab corporate values 

 Develop and plan future regional business with General Management, with a focus on 

strategy, sales plan, utilization, customer satisfaction and resources required 

 Establish a network within the key drivers of the NHS system and the big private hospital and 

oncology groups, to strategically position the Brainlab portfolio. 

 Update the customer database and complete of day-to-day administrative tasks necessary to 

perform in this role 

WHAT YOU OFFER 

 at least 4 years' working experience in sales or application support (preferable capital 

equipment sales) 

 experience in a medical/engineering environment  

 experience managing a team will be considered as a plus 

 high level of enthusiasm, willingness to learn 

 strong organizational and negotiating skills 

 a deep sense of commitment and engaging demeanor 

 being a networker within the business you are working 

 willingness to travel within UK & Ireland (80%) 

 good sense of humor 



READY TO APPLY? 
 

 Interested? Then we are looking forward to receiving your online application including your 
start date and salary expectation 

 Contact person: ariadna.pijoan@brainlab.com 
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